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ABOUT OUR FIRM  
 

lorida Business Acquisitions is 

a business brokerage firm that 

was founded in 2006.  

The company has offices in Tampa 
and in Orlando, Florida with an area 
of concentration in central Florida.  

Our focus and experience is in selling small to lower middle-market businesses. 
Unlike most business brokers, our staff includes CPAs and very experienced 
sales & marketing experts. The process of selling a business is very complex, 
and takes a complex skill-set and expertise to do it successfully, whereby the 
transaction is a win-win for the seller and buyer. Our qualified staff is 
experienced and adept at sales & marketing, auditing, and understanding a 
ŎƻƳǇŀƴȅΩǎ ŦƛƴŀƴŎƛŀƭ Ǉƻǎƛǘƛƻƴ ŀƴŘ ǘƘŜ ǾǳƭƴŜǊŀōƭŜ ŀǊŜŀǎ ǘƘŀǘ Ƴǳǎǘ ōŜ ŀŘŘǊŜǎǎŜŘ 
to assure proper transfer of the business goodwill. Our experience includes 
selling companies with annual revenues from less than $200,000 to greater 
than $20 Million. In fact, one of our CPAs, Franc Urso, has been involved in two 
LthΩǎΦ 

Florida Business Acquisitions is different from most every other business 
ōǊƻƪŜǊŀƎŜ ŦƛǊƳΦ Lƴ ŦŀŎǘΣ ǿŜ Řƻ ƴƻǘ ŎƻƴǎƛŘŜǊ ƻǳǊǎŜƭǾŜǎ άōǳǎƛƴŜǎǎ ōǊƻƪŜǊǎέ ǎƛƴŎŜ 
άōǊƻƪŜǊŀƎŜέ ƛǎ ŀ ǾŜǊȅ ǎƳall part of what we do, while for most other firms it is 
the majority of what they do.  
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WHAT MAKES US DIFFERENT  

 
OUR PHILOSOPHY  

ur core philosophy is that we will not 
sell a company that we would not buy 
ourselves under the terms we offer to 

prospective buyers. Our focus is on selling 
quality, profitable companies. We approach 
each seller from the perspective of a very adept 
buyer and negotiate a fair price and terms up 
front. Our reputation is too important to over-
sell a company or sell a company that will self-
destruct when the seller departs. For this 
reason, we put much emphasis on a thorough 
analysis and appraisal of the company. We look out for the best interest of both 
seller and buyer; we do not represent either in a single-agency capacity. Our 
function is a third party, independent transaction broker.  

Another very important distinction that sets us apart from most business 
brokers is how we define our role as a transaction broker. Most brokers will 
ƘƛŘŜ ōŜƘƛƴŘ ǘƘŜ άǘǊŀƴǎŀŎǘƛƻƴ ōǊƻƪŜǊέ clause in their contract, which relieves 
ǘƘŜƳ ƻŦ Ƴƻǎǘ ƻŦ ǘƘŜ ǊŜǎǇƻƴǎƛōƛƭƛǘȅΦ Lǘ ƛǎ ǳǇ ǘƻ ǘƘŜ ōǳȅŜǊ ǘƻ άŦƛƎǳǊŜ ƛǘ ƻǳǘέΣ ŀƴŘ 
since most buyers are not savvy they will ask the wrong questions and not 
review the proper financials and business characteristics; they may over pay for 
the business, or worst of all, lose their entire investment. That is, assuming the 
transaction ever takes place. If a business is not properly priced, lenders will 
not approve the loan. We have built a reputation in the lending community of 
being very thorough and properly pricing the companies we sell, making the 
transaction possible. 
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OUR TEAM  
 

ŜƎŀǊŘƭŜǎǎ ƻŦ ŀ ōǳǎƛƴŜǎǎΩǎ ǇƘƛƭƻǎƻǇƘȅ ƻǊ ǎǘǊŀǘŜƎȅΣ ǿƛǘƘƻǳǘ ǘƘŜ right staff,  

success is extremely difficult, especially in the business brokerage and 

M&A world. The proper execution of a business sale transaction from 

inception to closing requires a culmination of many skills- including sales & 

marketing, knowledge of accounting, auditing, knowledge of business 

valuations, negotiations, resource management, project management, and so 

on; our greatest differentiator is ƻǳǊ ǎǘŀŦŦΩǎ ŜȄǇŜǊƛŜƴŎŜ ƛƴ ǘƘŜǎŜ ŀǊŜŀǎΦ  

 

SALVATORE B.  URSO Ɇ FOUNDER ,  BROKER  

Salvatore Urso founded Florida Business Acquisitions in 2006 after the 

realization that the business brokerage industry was in dire need of a 

company that is equipped with the proper tools and only allows 

competent, professional, ethical associates to perform business 

brokerage services. He developed a proprietary system that is based 

around detailed business analysis, marketing and sales techniques that 

produce dispassionate results for all parties involved. He has over 20 

yrs of experience in business, sales, marketing, and finance that has 

rendered him very adept and effective at selling companies. Aside from Florida Business 

Acquisitions, he co-founded two family businesses; he has personally invested in, bought, 

managed and sold investment properties and businesses for two decades. His fundamental 

recipe is to combine integrity, honesty, experience and attention to detail, so the buyer and 

seller both experience a win-win business transaction. To that end, this company will not sell 

a business that he personally would not buy for himself.   

Salvatore was born in Sicily, Italy. He immigrated with his family in 1969 at the age of five. He 

grew up as an American with immigrant work ethic. He has been a resident of Temple 

Terrace, Florida for 38 years. He graduated from the University of Florida with a degree in 

Electrical Engineering.  
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FRANC URSO Ɇ SR .  ASSOCIATE Ɇ CPA  Ɇ MBA 

Franc is a Certified Public Accountant in Florida with nearly 20 
years of experience in business consulting and operations and 
buying and selling businesses.  Franc began his businesses 
career when he co-founded a real estate investment group that 
purchased, managed and sold commercial real estate and retail 
property.  Franc has a Masters Degree from the University of 
Florida in Accounting and Bachelor Degrees in Accounting and 
Engineering from the University of South Florida.   
 
After graduating college, Franc joined the Tampa office of Price 

Waterhouse where he serviced clients in the manufacturing, real estate, retail and 
financial services industries.  His clients included both large and small companies like 
Thrucomm, Lykes Brothers, Walter Industries, World Access, Nobility Homes, Sun 
Hydraulics, Pinnacle Towers, Prudential Florida Realty, Bay Transportation, Lehigh 
Acres, Celotex, Health Plan Services, Harvard Industries and Disney.  His primary 
responsibilities included auditing his client's books and records and performing due 
diligence for acquisitions.  Franc was also involved in the IPO of Sun Hydraulics.   
 
Franc became Controller for Thrucomm, Inc., an early-stage high-growth 
telecommunications company, located in St. Petersburg, Florida.  While at 
Thrucomm, Franc was successful in raising $6.5 million in bridge financing and $5 
million in lease financing; completed a private placement of $15 million in Senior 
Preferred Stock; and raised $70 million in capital from the private equities market.  
Franc was also responsible for day-to-day activities of the accounting department and 
completing special projects for the executive team. 
 
Franc then joined Gulf Atlantic Capital, an investment banking firm, located in Tampa, 
Florida, where he helped clients sell their middle market companies.  While at Gulf 
Atlantic, Franc was integral in selling the following businesses:   

¶ $45 million wallboard manufacturer, located in Birmingham, Alabama 

¶ $6 million apparel machinery manufacturer, located in Atlanta, Georgia  

¶ $100 million auto parts distributor, located in Dallas, Texas and Tampa, FL 

¶ $50 million 50-chain restaurant franchisee, located in Scottsdale, Arizona 

¶ $15 million specialty wire manufacturer, located in New York, New York 

¶ $80 million go-cart manufacturer, located in Ft. Wayne, Indiana 
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Brad Freeman Ɇ Associate Ɇ CPA 

Brad Freeman is a Certified Public Accountant. He brings an 
innovative, refreshing perspective to the business brokerage 
industry. Brad graduated with degrees in Accounting and Finance 
from Florida State University.  After graduating from FSU, Brad 
worked in Public Accounting joining Vestal & Wiler in Orlando and 
Deloitte & Touche in Tampa where he serviced clients in the 
manufacturing, real estate development, utilities, hospitality, and 
insurance industries. His clients included both large and small 
companies like Met Life, Progress Energy, MC Test and Assembly, 

and Flanders/Precisionaire. His primary responsibilities included auditing his client's 
books and records and performing due diligence for acquisitions/dispositions.  

After Deloitte, Brad became the Florida Controller for Anthony & Sylvan Pools, a 
national manufacturer of pools.  While at A&S, Brad helped develop strategic goals in 
reviewing financial reports; he highlighted favorable and unfavorable variances, 
including trends that may impact the future performance of the business. Brad also 
analyzed procedures for receiving, storing, relieving and costing inventory. 

His experience as a CPA provided him with extensive financial analysis experience 

combined with integrity and honesty, which is critical to a successful business 

transaction. This diversified business experience has broadened Mr. Freeman into a 

ƪƴƻǿƭŜŘƎŜŀōƭŜ ōǳǎƛƴŜǎǎ ƛƴǘŜǊƳŜŘƛŀǊȅΦ .ǊŀŘΩǎ ƻǾŜǊŀƭƭ ōŀŎƪƎǊƻǳƴŘ ƛƴ ǎŜƭƭƛƴƎ 

companies, leadership experience, and attention to details are essential elements to 

selling and buying a business for a fair price. 
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Christopher E. Henderson Ɇ Associate Broker 

Chris graduated from the University of Georgia with an MS in artificial 

intelligence and a BS in computer science.  He has lived in the Orlando 

area since 1997. He has more than fifteen years of business experience 

including large-scale project management, budgeting, financial analysis, 

staffing, business acquisition, customer relationship management, and 

technical oversight. He has also owned and managed personal real 

estate investments for over 15 years.  

After working for years in a large corporate environment with 

companies such as Lockheed Martin, TRW, Northrop Grumman, Boeing, and SAIC, he 

founded his own company, which was consistently one of the top performers of its type 

nationally.  Organized from the outset for eventual sale, this business sold within weeks for 

full asking price. 

While selling his own company, Chris became fascinated by the workings of the business 

brokerage industry and realized it would be a good fit for his analytical, organizational, and 

communication skills. He was recruited to join the firm not only for these professional skills, 

but also because of his integrity and personal attributes.   

 

Stephen J. Morehouse Ɇ Associate Ɇ MBA 
Stephen Morehouse is a Graduate of the University of Pittsburgh where he majored in 

business. He obtained his MBA from The Crummer Graduate School of Business at Rollins 

College in 1992. Steve held a Procurement Directors position at 

Siemens Corporation from 1993-1996 where at the time he was the 

youngest person to ever hold that position. Steve successfully managed 

over $500 Million dollars of purchasing expenditures while strategically 

marketing to the various Siemens suppliers to achieve a greater than 

10% cost reduction year on year.  In 1996, Steve left to join a large 

ƳŀƴǳŦŀŎǘǳǊŜǊǎΩ representative firm in Florida. In less than three years 

he was the standout sales representative of the company and in 2002 

was made partner and sales director and drove a $200 million dollar 

sales force before leaving the company to join Florida Business Acquisitions, Co.  
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OUR VALUATIONS &  ENGAGEMENTS  
 

ur experience in valuations and selling companies 

spans many industries. Below is an example our 

diverse engagements with companies with annual 

revenues from under $200,000 to over $20 Million.  

 

 

Asphalt & Sealing Company Manufacturers 

Assisted Living Facilities  Medical Practices  

Art Framing  Commercial Cleaning  

Salons & Spas  Retail Lighting 

Restaurants Appliance Repair  

Point of Sale (POS) 
Marketing  

Mortgage Businesses  

Pet Supplies Retail Shoes  

Plumbing Businesses Cabinet Manufacture 

Transportation Broker Retail Clothing  

FedEx Routes Events Lighting  

Granite Fabrication Optical Center  

Medical Jewelry Moving Businesses  

Security Integrator Credit Reporting Agency  

Coffee Cafe  Auto Repair  

Office Supplies Florists 

Coin Laundry  Mobility Devices  

Printing Shooting Range 
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CUSTOMER TESTIMONIALS  
 

efore doing business with a company one 
should always consult with past clients. The 
ultimate measure of success is the 

testimony of past customers. We work very hard 
to deliver the best, most professional service at a 
fair price. When we state that we are the best at 
what we do, it means nothing without proof. The 
best proof is actual results.  

We post many of our testimonials on our web site floridabizacq.com/testimonials.html.  
Below are a few letters that exemplify our results.  

 

My experience with Florida Business Acquisitions was simply put......painless. After 
trying to sell my business on my own for 5 months I listed it with Florida Business 
Acquisitions and we had 2 offers after just 2 months one of whom purchased my 
business.  
 
This came only after speaking with 5 other brokers that ranged from rude and shady 
to downright dishonest. I felt relieved after speaking with Sal. Not only was he fair 
and honest but, through his simple explanations of how everything worked the whole 
process of selling a business was easy to understand.  
Sal was available anytime I had a question and he took care of everything! 
 
Thank you,  
Lisa N. 

 

 

 

B 
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Following our recent business transaction we feel that this pleasant experience is 
worth mentioning. 
Beginning of 2007, we decided to sell our $1,000,000 business in order to pursue our 
goal of retirement. After going through a disappointing experience and interviewing 
several business brokers we decided to list our company in June 2007 with "FLORIDA 

BUSINESS ACQUISITIONS,  CO." in Tampa, Florida.    
They took on the complex task of learning about the nature of our operation rapidly 
and in a highly professional way; their understanding and educated presentation of 
our business paved the way for the successful acquisition.  
In Fact, within four weeks we had 25 serious interested buyers and ended up with 2 
written offers before the end of the second month after listing. Impressive was how 
fast and at the same time professional the broker's staff adapted to the 
sensitive nature of our business market and how clear the negotiations and contract 
details were put into place by FLORIDA BUSINESS ACQUISITIONS,  CO. Their highly 
skilled personnel ensured that the entire transaction ended up being a win-win 
situation for both, us as the seller as well as for the buyers who successfully 
purchased our company at the beginning of October 2007.  
We appreciated the easy and clear communication, the personalized service and the 
quickly established level of trust. We were also pleasantly surprised how little time 
we as the business owners had to contribute to get this deal completed since we 
were very busy running our day-to-day operation and making sure no interruption 
would occur. Our expectations were fully met.   
   
Sincerely, 
   
Angelika Hodiamont               David Yesser 
President/CEO                       Vice President/Director 
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Brad, 
  
This is to acknowledge your terrific job in selling our manufacturing business. Your 
valuation process was thorough. You promoted the company immediately and got 25 
inquiries, while showing the business to 4 prospects, and receiving two firm offers. 
You followed up relentlessly; we closed the sale 2 months after the listing date. The 
buyer is a very professional operation with which I now have a ƳŀƴǳŦŀŎǘǳǊŜǊΩǎ ǊŜǇ 
agreement. I highly recommend your services to anybody who is selling a business. 
Thanks. 
  
Sincerely, 
Mark Techler 
Titan Products 

  
 

 

Mr. Freeman, 
 
You acted as our broker in one of two acquisitions that we closed this year.  Brad's 
assistance and professionalism was outstanding, especially in comparison to the 
"other broker" that we used.  Rather than only looking to close the deal and earn a 
commission, Brad provided us with a great deal of information to determine whether 
this was the right purchase for our company.  He ensured that we asked the right 
questions, considered more than just the financial aspects of the acquisition, and that 
we could articulate our points during negotiations. Our company is planning to 
acquire multiple practices each year, and we are looking forward to working with 
Brad and Florida Business Acquisitions in the future.   
 
Christopher Hiestand 
Managing Director 
AccellCPAs, P.A. 
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Sal, 
I want to thank you for all your help in selling my business. When I interviewed you, I 
made the decision to hire you because I wanted the best. You didn't disappoint me. 
You took a business that was almost impossible to sell, which needed to be sold in a 
short amount of time, and you did it for me. You didn't merely list it, you SOLD it. You 
didn't merely sell it, you were quick in your response, always ethical, and showed an 
amazing amount of wisdom, common sense, and tact toward all parties concerned. 
You went above and beyond what was expected of you, and you continued to do so 
even after the sale was over and your obligation was gone. 
You made the process as painless as possible, smoothed over the bumps in the road, 
and made the transition seamless. 
Not only would I highly recommend you to anyone who is selling their business, but I 
would also call them foolish for choosing anyone else. 
Most Sincerely, 
 
Freda D. 

 

To whom it may concern, 
 
This is a letter of recommendation to any perspective business owner looking for a 
competent and ethical business broker. Brad Freeman, CPA, is the only broker who 
LΩǾŜ ǿƻǊƪŜŘ ǿƛǘƘ ǎǳŎŎŜǎǎŦǳƭƭȅ ǿƘƻ ǊŜƳŀƛƴŜŘ ƻƴ ǘƻǇ ƻŦ ŜǾŜǊȅǘƘƛƴƎ ŦǊƻƳ ǘƘŜ ǎŜŀǊŎƘ ŦƻǊ 
a sound venture to the actual business negotiation and contractual process. From the 
beginning, he put me at ease with his ability to ask the right questions of me, the 
seller, the small business administration, the real estate agents, etc. He was patient, 
yet persistent and made sure the transaction was a smooth process. I highly 
recommend Brad to anyone who wishes to own their own business as the decision to 
purchase is based on a host of variables that require his level of expertise.  
 
Sincerely, 
 
Kurt S. 

  



 

 12  

Florida Business Acquisitions, Co. 2

0

0

9 

To whom it may concern, 
I just sold my business through Florida Business Acquisitions and it was an extremely 
positive experience.  The business sold within 4 months which exceeded my 
expectations!  Brad Freeman was a pleasure to work with.  He is very knowledgeable 
with the market and his background in accounting was extremely helpful.  Brad's 
reports helped explain to me how he came up with the pricing for the business.  It 
was very fair and right on target.  Brad is easy to communicate with and showed lots 
of patience and understanding during the entire process. 
I would highly recommend Brad at Florida Business Acquisitions.   
Sincerely, 
 
Jane Sultenfuss 

 

Sal, 
 
I wanted to drop you a note to thank you for selling my restaurant. Before signing my 
listing agreement I interviewed three business brokers. Each broker was professional, 
knowledgeable and all had good references. What separated you from them was your 
ability to show me how you were going to sell my business. With your innovative 
appraisal you told me what my restaurant was worth. The other brokers gave me a 
ǊŀƴƎŜ ƻŦ ǿƘŀǘ ǘƘŜȅ άǘƘƻǳƎƘǘέ ǘƘŜȅ ŎƻǳƭŘ ǎŜƭƭ Ƴȅ ǎǘƻǊŜ ŦƻǊΦ !ǎ ȅƻǳ ŜȄǇƭŀƛƴŜŘΣ people 
will not buy a business based on potential they want to know exactly what they are 
buying. Sal, I can honestly say because of you, we were able to sell my business for 
96% of the asking price.  
 
Thanks,    Mike  
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Mr. Urso,  
I want to thank you for all the hard work and proficiency you put into my acquisition 
of JP Commercial Cleaning. This deal would have fallen apart many times without 
your expertise and skills in dealing with the fluid conditions that kept arising after we 
were in contract. You creatively structured this deal such that the seller and I were 
both protected no matter what the outcome. 
I recommend you without reservation to ANYONE selling or buying a business, 
ƪƴƻǿƛƴƎ ȅƻǳ ǿƛƭƭ ŀƭǿŀȅǎ Řƻ ǘƘŜ ǊƛƎƘǘ ǘƘƛƴƎ ǘƘŀǘ ƛǎ ƛƴ ȅƻǳǊ ŎƭƛŜƴǘǎΩ ōŜǎǘ ƛƴǘŜǊŜǎǘΦ 
Regards, 
 
Tony U. 
President, Total Package Cleaning 

 

Mr. Urso,  
It is my pleasure to provide a strong letter of recommendation for you and your firm. 
Our experience with you during the purchase of Lumenair was completely positive in 
every respect. Your assistance and professionalism was instrumental to the success of 
our purchase and resulted in a transaction that was truly to the benefit of both 
parties, buyer and seller. Certainly, you can have any prospective clients contact me 
to discuss this in more detail. Thank you again for your help. 
Lee M. 
 
President, Owner 
Lumenair Lighting and Fans 

 

 


